EJJEKTPOHCKHU CUCTEM HA OJJHOCH CO KJIMEHTUTE BO BAHKUTE

Ha rnoGamuuor coBpemeH mnaszap Ha (UHAHCHCKH YCIYrd Joara 0 HCKIYYHUTEIHO
M3pa3eH MopacT Ha KOHKYPEHTCKUOT mpuTHCcOK. Co 1men na ce m30opaT co HOBHTE IMa3apHU
Oapama Kou co cebe TM HOCH 3acWiIeHaTa KOHKYpEHIIHja, OaHKHUTEe ce MPHUHYACHU Ja Pa3BUBaaT
HOBH €JIEMEHTH BO Oop0Oara 3a 3adyByBame Ha JIOjaJJHOCTAa Ha CBOMTE KiueHTH. [la3zapHara
JMHAMHAKA Ha Pa3BOjOT HAa HOBU €JIEMEHTH € YCJOBEHA CO T0jaBaTa Ha HOBHUTE TEXHOJIOTHH,
MOpacTOT Ha OdYeKyBamara Ha CcaMUTe KIMEHTH, Triofanu3anyjata Ha paboTeHmEeTo,
KOHBEPreHIMjaTa Ha TPATUIMOHAIHUATE Na3apd M I0jaBaTa Ha HOBU KaHAJIHM 3a KOHTAKTH CO

KIIMCHTUTC.

JluruTanHata peBONyIMja BO 0aHKApPCKHOT CEKTOp MPHUAOHECE MOKTAa Ha KIUCHTUTE Jia
Ouje mocuiIHa 0o/ Kora OWio Jocera co TeHJEHIMja 3a KOHTUHyHpaH mopact. JlocTamHocTa 110
uHpOpPMAIMK U MOXHOCTAa 3a mpaBewme Op3u online cropenbu mpaBaT oBOj TpeHI na Ouje
MOCTOjaHO BO mopacT. KimeHTute ce HapekyBaaT "KpaJieBU M KpauuIy ma 3atoa OaHKHUTE
MOpaaT J1a TH HalpaBaT HUBHUTE KIMEHTU CPEKHU W 3aJ0BOJIHU JOKOJKY CaKaaT UCTHUTE Ja TH
3aapkatr u noHatamy. OBue Oapame MOXKaT Ja ce 00e30emar co BOBEIyBame Ha CHCTEMOT 3a

YrunpaByBam€ CO OJHOCUTE HA KIIMCHTHUTE.

CoBpeMeHuTe KIMEHTH C€, 10 IpPaBHJIO, M0J00po HMHGOPMUpaHHM, OTBOPEHH CIIpeMa
TEXHOJIOMIKUTE WHOBAIMH, TO(IEKCUOMIHU BO OJHOCHTE CO CBOUTE (PMHAHCUCKUA WHCTHUTYIIHH,
UMaaT 3HaYMTEIHO MOT0JIEMU MOXKHOCTH 32 M300p Ha aJITepHATUBHU KaHAJIM U mpousBoau. Ilox
JIeJCTBO Ha OBHME EJEMEHTH Joara 10 mopact Ha moOapyBaykaTa 3a HampeaHu OaHKapCKU
NPOU3BOAM CO TNOCEOHO W3pa3eHU UHAWBHUIYAJIU3UPAHW MOTPEOM M TMOTOAHOCTH IPHU

KOPUCTCHLETO.

Kako oaroBop Ha BakBUTE MNpOMeHH, OaHKUTE ce (okycupaaT Ha MOTpeOUTE Ha
MOeIMHEYHUTE KIMEHTH. Bo Ckiax co Toa, yCBOjyBameTO Ha CcTparerdja 6asupaHa Ha KIHUEHTOT
(ox anrmuckmot m3pa3z Customer-centric strategyhko cpeacTBO 3a yHanpeayBame Ha CBOUTE
KOHKYPEHTCKH MPETHOCTH, € ce movecto. Bo Taa cmucna ce opmupaar “one-to-one’d6ankapcku
mapkerunr crparerud, a CRM (Customer Relationship Managemenrt) mojaByBa kako

HajHaHpCI[CH Ha4uH 3a peanmaunja Ha OBaa BpCTa Ha MApKCTHUHI CTpaTCFI/Ija. HejSI/IHaTa el €



MIPUBJIEKYBAbE, YCIY)KYBambe, 3a/Ip)KyBambe M yHalpeayBame Ha NMpo(pUTAOMIHUTE OAHOCH CO

KIIMCHTUTC.

CRM ¢ xonient koj 0apa HOB OM3HHMC MOJeNl Oa3WpaH Ha KJIMEHTOT, U (OKYCHUPaH Ha
nobpa MHTErpanyja Ha CeKoja aKTMBHOCT Koja ro TaHrupa kiaumeHtor. Co momoll Ha OBOj
KOHIIENIT, OaHKWTe 00e30emyBaaT IepCcOHaNM3alMja M PEJIeBAaHTHH KOMYHHUKAIIMH TIPEKY
eNIeKTPOHCKUTE U TPAJULUOHAIHNATE KaHAJIH, a Ha IPUHLIUINTE HA HHTCPAKTUBHU KOHTAKTH CO

KJIMEHTHTE.
OcnoBHuTe nenu Ha uaTerpupannotT CRM ce:

1. [MpomupyBame Ha OHOCHUTE CO KineHTHTe (IpeKy npudakame Ha HOBH KIMEHTH,
NPOLIMPYBakEe HA HOBHUTE M3apU U HICHTU(PHUKYBAE U TAPreTUPahe Ha HOBH CETMECHTH)

2. [TponomkyBame Ha MOCTOCYKUTE OJHOCH Ha MOOJT POoK (CO 3rojemMyBame Ha
MEePIENTUBHATA BPEHOCT HA TPOU3BOIUTE U BOBEAYBAhE HA HOBH MTPOU3BO/IH)

3. [TpoaabouyBambe Ha OMHOCHTE CO KiaMeHTUTE (MPEeKy MHUIMpPare Ha BKPCTEHA
npoaaxOa, pa3Oupame Ha CKIOHOCTUTE Ha PAa3JIMYHUTE CErMEHTH Ha KJIMEHTH 33 KYIyBamke U

3rojieMyBame Ha mpoaaxoara)

Nmnnemenrtanujara Ha cucteM 3a CRM momara na ce crekHe KOMIUIETHA CIHKa 3a
MOCTOCYKHTE KJIMEHTH, C€ OBO3MOXKYBa KOHIIMIUpAmke Ha (PMHAHCUCKUTE YCIYTH U MPOU3BOIU
crpeMa KJIMEHTOT, W Ta3apoT, KAKO U EKCTCH3WBHHU HCTpPaKyBama Ha (DMHAHCHCKHUTE IMa3apHu.
CeTto oBa ce crpoBeayBa CO IIeJ 3r0JeMYyBambe Ha JIOjaIHOCTA Ha KJIMEHTHTE U MPOPUTOT TPEKy
WHTErpanyja Ha penieHrja on Mudpopmannonara TexHooruja u AEIOBHUTE ONEPAIMU BO CEKO]

mpoiiec Ha OaHKAPCKOTO paboTeme.
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Cnuxa - Huxnyc na CRM 6o banxkume

Co nen ga ce peasmsupa nosHarta BpeanoctT Ha CRM-oT, 6OaHkara Mopa Ja BoBele U Jia
ro YHampeau MpOLEecOoT 3a CeKOj KIMEHT, ko] ke omdaru obe3denyBame Ha WHGOPMAIINH,
aHanu3a U GOpMUpPAkE HA MAPKETUHT CTPATEeTHH U aKuuOoHM nporpamu. Muaterpupanunre CRM
COJIyLIMM W OBO3MOXKyBaaT Ha OaHkaTa ja moctaBu 3atBopeH CRM mukiyc koj € cocTaBeH o
HHU3a WHTEPAKTHBHHU Mpolecu. 10j ympaByBa co BKymHHOT end-to-endmpomec(coOupame Ha
MOJATOIM, aHalu3a Ha MNPOQWIOT Ha KIUEHTUTE, [IOHECYBamke Ha MApKETHHI OJUTYKH |
ONTHUMH3HUPAkE HA MAPKETHHT KaMIIakbHUTe, CTPaTeruja Ha Mpoak0da HU3 pa3IMuHUTE KaHAIN Ha

OaHKaTa U CII.)

3arBopennoT ukiyc Ha CRM ce coctou on cinenaute dasu: (ped. 77)

1. Cobupame Ha 1MoaTOIH 32 KIIMEHTUTE
2. AHanm3a Ha TIOAATOLUTE 33 KJIMEHTHTE
3. MapkeTHHr cTpaTerdja ¥ akioHa mporpaMa (MUIaHUpambe, H3BPIIYBakbE H

edukacHa eBayanuja)



Co oryen Ha Toa HITO TMOJATOIIMTE KOWM Ce COOMpaar ce MHOTY XeTeporeHd (3apaan
rojieMa reorpadcka IHCIEp3Hja, MYJITHKAHATHO (DYHKIIMOHHpame U ClI.) MOTPeOHO € Ja ce
dbopmupa mynTukaHaieH uHTEpdejc co kmmeHtute. Co men Ja ce MOCTUrHEe Toa, Mopa Jia ce
(dbopMupaaT EeHTpaIU3UpaHH, HTETPUPAHU 0a3u Ha MOJATOIM HA €IHO MECTO 3a MoTpeduTe Ha
aHaJM3a Ha CTPYYHHTE JIUIAa U MapkeTHHr meHayepute (Data WarehouseBaksata 0a3za Ha
MoJIaTOLM Mopa Ja Oujae axypupaHa BO pEasHO BpeMe, Ja omndaka U eKCTepHU MOJATOLU U

nogaTonu on q)HpMI/ITe, KaKO U pCJICBAHTHHU UCTOPUCKHU IMOAATOLH.

[TomaTonuTe BO OAaHKAPCKUOT TPAHCAKIMOHEH CHUCTEM CE€ YECTO OPraHU3UPaHU OKOJY
KOHIIETITOT KaKo INTO c€ ‘CMETKW’, “mpou3BoAu’,” KaHAIM W CJ. Taka IITO C€ JIMMHTHPA
MO>XHOCTA 32 UJCHTU(HUKAILIMja HA TTOOACIHUOT KIMEHT U HETOBUOT TOTIIONH MefyceOeH 0JTHOC
co Oankara. 3apaau Toa enHa ojn rmaBHute nean Ha CRM e koHconmpamuja Ha OBHUE
“uHbOpMAIIMOHN OCTPOBU” U CETapUpaHH COJYIIMH, CO LIe Aa ce (HopMHpa BKPCTEH OaHKapCKH
CHCTEM OJI KOTO CHTE W3BPIIUTENH, BPaOOTEHU BO (PWIMjATIUTE M EKCIO3UTYPHUTE, MOXKE Ja

kopucraT nHpopmanuu. baszata Ha uaTerpupanrnor CRM Tpeba na ce coctou o:

1. Omnepannonn u3Bopu (OAHOCHO O TMOJATOIM KOM C€ A00MBAaT OJf KOHTAKTHUTE
TOYKH Ha KJIIMEHTUTE CO OaHKaTa — JIMYHU KOHTakTH, Calldientpu, ATM, MoOmiIHO GaHKapCTBO,
HHTEpHET OAHKAPCTBO H CJ1.)

2. Wurepan u3Bopu (OJHOCHO PACIOIOXHBH “HH(MOPMAIMOHH OCTPOBH”, IPYIH
OaHKapCKW MPOM3BOJHO OPHCHTHPAHW CHCTEMHM W 0a3W Ha TMOJATOIHM — JCTIO3UTH, KapTHIIH,
WHBECTUIIMM WM CJI., aHajiW3a Ha MeTa-Tmojaroid, pesyiarat on data miningu mapkeTwHT
KaMIIarbH)

3. Excrepan wu3Bopu (MapKeTHHI HCTPaKyBama, HH()OPMAIMOHH ITOCPEIHHIIH,
ncuxorpad)ckd  MOJATONM W IMOAATOIM 3a J>KHBOTHHOT CTHJI KOM MOJXKAaT Ja IMOMOTHAT BO

CTCKHYBAC Ha IMMOTIIOJIHA CJIMKA 3a KJ'II/ICHTOT)

KopucremeTo Ha eHOCTAaBHH WM CIIOKeHH TeXHUKH 3a aHanmm3a (Data mining, OLAP)
OBO3MOXKYBa KOPHCEH YBH BO cobOpanute momarounn ox Data WarehousdlIpuroa ce kopucrat
TEXHUKH Ha audepeHimpame/cerMmenTadja, TUCTpUOynrja W KOHIIEHTpAllMja, aHajIu3a Ha

IMPOKK/TTA00KH OJHOCH CO KIIMEHTUTE W CJI. AHaiu3aTa OBO3MOXYBa HIACHTH(HKAIHWja Ha



npouiIoT Ha KIMEHTUTE, HUBHUTE NMpedepeHlnn 3a cnenupuIHu MPOU3BOAN U YCIYT'H Kako U

YKaKyBamb€ Ha HajupuQaTIuBUTE KaHAJIU Ha TUCTpHOyLHja.

Ha 06a3a Ha coOpaHuWTe mMmOJAaTOM W pe3yiITaTH OJl aHaiIM3aTa Cce OBO3MOXKYBa
noo0pyBame Ha MAPKETUHT MPOIIECOT, TOPAKUTE U CTpaTeruuTe. I TaBHaTa 11e71 BO paMKUTE Ha
CRM e nuanmpame, U3BpIIyBakbe U MOHUTOPHHT HA CTPATETUUTE U aKIMOHUTE NOPrpaMu, KOH
ro MEePCOHAIM3UPAAT U ONTUMHU3ZHPAAT KOHTAKTOT CO CEKOj KJIMEHT. 3a OaHKUTE HE € OMTHO caMO
HAOlalkETO Ha TMOJNATOIUTE M OTKPUBAKETO Ha NpPUMEpOUUTe, TYKy M ToTpedara u
onepanioHanu3anyjata HU3 OaHKAapCKUTE AaKTHBHOCTH, Kako OATOBOp Ha YBHJOT BO
uHpopmaruuTe 3a kiueHTHTe. @uHATHHOT aen Ha nukiycor Ha CRM e eBanmyanuja Ha
pesynratutre. Toa € BOEMHO W KPUTUYHO Mepeme Ha mnepdopMaHCH U TOBpaTHa BpPCKa CO

pe3yITaTuTe.

Beymroct CRM 3a 6aHkuTe 3HaYM Ja ce TIOHYIM MPaBHJIHA YCIIyra 33 BACTUHCKHOT KJIMEHT, BO
BUCTHHCKO BpeMe M NMPeKy BUCTUHCKH KaHail. TOKMy 3apaiu Toa, OaHKHTE MpeKy MOHyxaTa Ha
YCIIYTUTE Ha €JIEKTPOHCKOTO OaHKapCcTBO ce OOMIyBaaT Jia TW MOA0OpaT MpoIeCuTe 1 Aa JajaT
HuBHa nojapmka. CRM cenmak He ce cMera 3a HMCKIYUHUTEIIHO TEXHOJIOTHja U CPEACTBO 3a
aHAJIMTHUKA Ha TMOJATOIM TYKYy NMPBEHCTBEHO C€ CMeTa 3a OM3HHUC cTpaTernja u ¢uiao3oduja Ha

paboTeme.

[Momnpuikata mto ja ayan CRM Moxe aa ce kpeupa MpeKy pa3Hu TEXHOJOTHH MOYHYBAjKU O]
KOMITj yTepu3upaHu HeHTpH 3a koHTakT (Call nentpu) na ce 10 untenurenTHn arentu.Beke Oeme
noreHiupano neka CRM mpercraByBa OM3HHMC cTpaTerwja 3a CeleKiyja U MEHalupame CO
KIIMEHTHUTE BO HACOKA HA ONTUMU3UPAkE Ha BPEIHOCTA 32 HUB Ha noar pok. CRM ce 6azupa Bp3
MOTPOIIIYBAYKO OpHEHTHpaHa Ou3HUC (Prito3oduja U KyaTypa 3a MOIApPIIKA Ha €PEKTUBHHOT
MapKeTHHT, Tpoaaxbara u yciyxaure npouecu.CRM amnmkamuure MoXar 1a OBO3MOXAT
eeKTHBEH HauYMH Ha YIPaBYBame CO OJHOCHTE HA MOTPOIIYBAYUTE TOKOJIKY OaHKaTa moceayBa

BHCTUHCKO JIMACPCTBO, CTpaTGFI/Ija U KYJITYpa.

Hngpopmamueen mexcm — Hempasicysawe 3a E-oankapcmeo
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Part II : Effectiveness of the website of Banks
providing Internet banking
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